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Aaron Goldberg (00:00):
Hey everyone. Welcome to the PGA Players Podcast. I'm your host, Aaron Goldberg, Certified Financial Planner and Private Wealth Advisor at AWM Capital. Last week, we had one of my business partners on, Erik Averill, and we talked about some of the unique financial needs of professional golfers and professional athletes. If you're just joining us today, this is a podcast for professional golfers. We're trying to get some of the information out to players that from a player's point of view they need to know from a financial perspective.
Aaron Goldberg (00:43):
Today, we're going to talk a little bit about some of the things you should be looking at in the off season. Coming up this week is the last event on the calendar so most guys are in their off-season already or about to be in their off season. So we want to make sure that we're keeping in mind some of the important things to take care of in that off-season so that we can hit the January calendar with a fresh start knowing that all of our financial needs are taken care of and remove as many distractions as possible.
Aaron Goldberg (01:14):
One of the main things that I talk to players about is removing those distractions so that when they get out to a tournament, when they get out to the golf course, the last thing they're thinking about is their finances. The last thing they're thinking about is money. They're just able to play. I heard a quote one time, and I tried to find who said it, but I wasn't able to find it. But it made a lot of sense to me, and it said, "Performance equals opportunity minus distraction." And really, at the end of the day if we can remove as many distractions as possible, then we can go out there and perform to the best of our abilities.
Aaron Goldberg (01:52):
Getting started today, one of the first things that we need to take care of with our wealth management team in the off-season is any sort of tax planning issues going into the end of the year, the calendar year that is. For most people, they should be taking care of this along the way throughout the year and hopefully you are, but there's some housekeeping items at the end of the year that we want to make sure that we touch on. Whether that be some retirement plan contributions. If you have a spouse that you're paying as an employee, you should pay them and make sure that's paid out before the end of the year.
Aaron Goldberg (02:28):
Doing some tax planning for 2021, or your next year coming up. Making sure that a corporation's set up if that's what you're going to be filing as. Your retirement plan. If you have an individual 401(k), or if you're going to be setting one up, you want to make sure that's taken care of before the end of the year. There's a few other items that from a tax point of view you want to be going over with your team of advisors to make sure that you're optimally setting that up so that you can take advantage of maybe some losses that happened in the account, or making sure that you don't take on any extra gains at the end of the year that you don't need since we know that we're going to be in one of the highest tax brackets, if not the highest tax bracket.
Aaron Goldberg (03:19):
One of the other things that I talk to players about is taking a realistic perspective and point of view for what their calendar is going to look like next year. You know, maybe we didn't have a great year and we have conditional status going into next year. Or maybe we know we're not going to play as many events or have access to as many events. We want to make sure that we have enough cash set aside to fund the year and make sure that we have all of our expenses taken care of. The last thing we want to be worrying about when we're at a tournament or going to tournaments is needing to make a cut, needing to make money to fund the next couple of events, because we don't want to have to sell out of investments that maybe are illiquid, or maybe they're down at the current time.
Aaron Goldberg (04:08):
We want to make sure that those long-term investments are meant for long-term, and then our short-term needs are met by some of our short-term funds like cash or some other instruments that are very similar. I think it's something that's overlooked quite a bit, and we want to make sure that we are taking that into account and not just relying on playing well every week. Obviously we want to be playing well every week and hopefully we are, but sometimes we go in through a little slump or we just don't play as many weeks as we thought we were going to and those expenses come up. Parlaying off of that, the other thing we want to take into account is some of our personal expenses or personal goals that we have for the following year or even the year after.
Aaron Goldberg (04:58):
We want to make sure we're communicating that to our team. Let's say you're thinking about buying a new house, or you need to buy a couple cars, or you're getting married, or you're going to have a kid. Those big life events that are going to cost money we want to make sure that we're planning for. We want to make sure that we've set aside the funds. Similar to when we're going to set aside funds for the next year's expenses to play, we want to make sure that we're setting aside those funds so that we have them in cash, we have them available, and we're not in a longer-term investment with those funds and setting ourselves up, and some added risks that we don't need.
Aaron Goldberg (05:42):
With that, it's also a good time to take stock of how much are we spending on a monthly basis at home and in our personal lives. You know, we make a lot of money out on tour and it's great, but we can find ourselves falling into the trap of spending a lot of money too. That's fine, but we want to make sure that our lifestyle's sustainable because nobody else is going to talk to you about this. Agents are great. My agent was fantastic. But at the end of the day their job isn't to tell you, "Hey man. You know, you're spending a little bit too much money. You should really cut back." That's not their job. Same with your swing coach. They're not going to talk to you about that. Your wife or your girlfriend, probably not. Even your accountant, maybe they may bring it up a little bit but at the end of the day they're looking for deductions.
Aaron Goldberg (06:29):
So if you spend a little bit more, they can write off more and maybe they save you a little bit on the tax side, but at the end of the day, that's not really what we're looking at. We want to make sure that that lifestyle spending is sustainable for a long-term period of time. So your team of wealth advisors should be the ones having that conversation with you and you should be having that conversation with them so that we make sure that we know we can keep spending the amount that we are for a long-term basis all the way through not only our playing days, but hopefully through retirement as well.
Aaron Goldberg (07:05):
One of the other items that we want to talk about with our team going into the end of the year is some of the charitable planning. You know, one of my favorite things about playing out on tour was the involvement with the community, the charities we were able to support and get involved with. PGA Tour just hit $3 billion in money raised for charities. If you think about it, that's an enormous amount of money, and that's just the tour alone. That's not counting what the players are doing on the outside and for themselves, their charities, so it's really important. And I know for a lot of you that are listening, this is an important topic.
Aaron Goldberg (07:46):
So what we want to make sure that we're doing is optimizing how we donate to these charities and how we set up, whether it's a foundation, our own charity, or just the charities that we support. With some careful planning we can optimize the way that we make those donations and those gifts so that we can have the biggest financial impact on those charities that we support. At the end of the day, if we're going to be spending our time and our funds to support one of these charities, we want to do it to the best of our ability just like we do with everything else. So if we can optimize that and save some money on the tax side, that allows us to either spend more time with them, give more money, or give us some more savings so that we have the capability of supporting them more in the future.
Aaron Goldberg (08:39):
One of the other overlooked things that I see, and this goes into what we call human capital here, is it's not necessarily your bottom line in terms of your investments or your cash on hand, but your human capital is your ability to earn dollars in the future. Your golf game, you're going to take care of that with your coaches, your whole team on that side. Your endorsements, that type of thing, you're going to take care of with your agent. But to work with them, one thing that I looking back wish that I would've spent a little bit more time on was reaching out to some of the corporate either sponsors that I had, or just some of the key executives, key people that I met throughout the year. Whether it be in a pro-am, at a corporate event, or maybe just at a tournament party, or at the tournament itself.
Aaron Goldberg (09:31):
These key decision makers are the ones that are going to be able to make a sponsorship for you, make an introduction to you, or give you an opportunity in the future. We never know where those are going to come from. It doesn't take much time. Shoot them a quick email. Shoot them a quick LinkedIn message. Maybe send them a Christmas card. It'll go a long way. It won't take you much effort at all. But keeping that network growing of those key type executives and big decision makers in the corporate world is only going to benefit you in the future. If you're not a top-30 player in the world, or maybe even if you are a top-30 player in the world, it's getting harder and harder to get the good corporate sponsorships and endorsements, and the money off the course is getting harder and harder to get.
Aaron Goldberg (10:19):
So we want to do everything we can to give ourselves the best opportunity to make some money on the outside, or off the golf course. So I really encourage you to put just a little bit of time into thinking about who you met throughout the year, reaching out to them, just dropping them a quick note, hope they have a good holidays, whatever it may be. I think that it will go a long way. As you put your game plan together for the off-season, you're going to work with your coaches, you're going to work with your stat guy, your trainer, to put together a program for the off-season to get better for next year.
Aaron Goldberg (10:58):
I highly encourage you to work with your financial team to do the same thing. It doesn't necessarily mean you need to put a plan together to have a better year next year, but you definitely want to reevaluate what happened this year. Put a plan together for next year of what you need to take care of and what needs to be done, and put just as much effort into your financial world as you are into your game on the golf course. I hope this time has been valuable for you. I appreciate you tuning in to listen, and until next time, stay humble, stay hungry, and always be a pro.
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